index to 1958 Articles — National Cleaner & Dyer 


Page 
ACCOUNTING 
Percentages 


ADVERTISING (See ‘Sales Promotion’’) 


AIR CONDITIONING (See ‘‘Ventilation’’) 


ALTERATIONS (See ‘‘Repairs'') 


ASSEMBLY 
(See “Marking and Assembly"’ 


AUSTRALIA-NEW ZEALAND 


Fresh Thinking Revitalize 


Overseas Plant 
Is There a Perfect P 


A Report on Dry 


ng Half 
way Around the Wor 


What Decentralizat 


CLAIMS 
Mailing Piece for 


CONSTRUCTION 


ltility 


Screenina 
Purpose 


dproofing 


CONSUMER EDUCATIO 
Drycleaner Boosts Industry 
Television Appeara 
Motivation and Yo 


~ustomers 


CONVEYORS AND RACKS 


Do It Now Port |. Tap the 
Sales Opportunities of 
Packaging and Delivery 

How To Cut Handling in Half 

It Takes Market Knowledge 

Lift Bar Totes Garments 

Jnusuval Rack Supports 


CUSTOMER CONTROL 


Do It Now—Part IV. Here Ar 
Check Points for You or 
Hiring-Training-Motivation 

How One Plant Increased 
Counter Sales 95 Per 

Motivation and Your 
Employees 

Tab Sheet Helps Records 


CUSTOMER RELATIONS 

Cleaner Promotes Thrift With 
Minioture Truck June 
eating Confidence Apr 
ustomer Christmas Gift Novembe 

Do It Now Part |. Tap the 

Sales Opportunities of 

ng and Delivery 

Door Alarm August 


Packag 


Electronic Control Boot? 
Speeds Drive-in Service 
Eyeglass 


A gust 
Wipers November 
Follo p on Permane 

Stains December 
it Takes Market Knowledas June 
Lost and Found November 
Map Pinpoints Migrating 
February 
March 


Customers 
Motivation and Advertising 
Motivation ond Your 
Customers March 
Motivation and Your 
Employees March 
Motivation Research Found 
Out This About Drycleaning March 


90 


Issue Page 


New Twist on Greeting Cards June 
Personalized Monthly 
alendars April 
Day Fr 
oging Up 
bile Woarnir 
Customers 
rn Old Cus 
Prospects 


March 
February 


September 


December 


DELIVERY AND DISTRIBUTION 
Distinctive Paint Job 
Do It Now Port | 


November 
Tap the 

Sales Opportunities of 

and Delivery July 

How To Manage a Multistore 


Packag ng 


October 


Operation 


DE LUXE CLEANING 
Cabinet for Fragiles 
Do It Now 


Sales Opportunities of 


Part |. Tap the 


Packaging and Delivery July 
Do It Now Part VI. 19 Side 
lines Promote More Profit December 


Planned Prestige That Pays June 


DIRECT MAIL 
Direct-Mail Appeal! Gets 

Household Volume June 
Introductory Offer November 
Motivation and Advertising March 


Your Fut 


ou vture Hangs in the 


Closet June 


DISPLAY 

Attention Getters April 

Call-Office Conversation Piece November 

Display Dramatizes Progress September 

Do It Now 
Sales Opportunities of 


Part |. Tap the 


Packaging and Delivery July 
Fashions Flank Entrance December 
Functional Fixtures Display 

Plant Promotions May 
Half-and-Half March 
Portable Display Racks July 
October 
October 


Shadow-Box Displays 
Simple Display Draws Troffic 


DRIVE-INS 

Beauty Plus Utility 

Do It Now Part | 
Sales Opportunities of 
Packaging and Delivery July 


Tap the 


Electronic Contro! Booth 
Speeds Drive-In Service 
How One Plant increased 


August 


Counter Sales 95 Percent July 
Our Cover Gir June 
Service Cart for Carhops 
Ten Square Miles of Potentia 


December 


Customers February 


DRYCLEANING 

Capacities of Drycleaning 
Tumblers 

Capacities of Drycleaning 
Washers 

The Charged System 

Do It Now 
Take a New Look at Mark 

Spotting 


Part Ill. Let's 


ing Cleaning September 
Drycleaning Solvents March 
Dye in Solvent July 
How To Manage a Multistore 
Operation 
Keep It Cool 
Kilowatt Hours To Run 


October 
December 


March 
March 
March 


Extractors 
Perc-Saving Pointers 
Petroleum Solvents 
Physical Properties of 


Synthetic Solvents March 


14 


Issue 


Retaining Shape and Luster June 
March 
March 
December 
March 


Solvent Filtration 

Solvent Tests 

Special Solvent Tanks 

Sweater Loses Texture 

Synthetic Solvent Cost 
Pointers 

Use of Activated Carbor 

What the Filter Pump 
Means to Good Cleaning 

Will New Fabric Finishes Se 
More Drycleaning? 


March 
March 


DYEING 
Do It Now Port Vi. 19 Side 
nes Promote More Profit December 28 


EMPLOYEE RELATIONS AND PERSONNEL 
Do It Now——Part IV. Here Are 
Check Points for You on 

Hiring-Training-Motivation October 
Extra Production Time Apri! 
How To Cut Direct Labor Costs October 
Motivation and Your 

Employees 
Planned Prestige That Pays June 
March 


March 


Sign Saves Time 
Your Future Hangs in the 


Closet June 


ENGINEERING (See also 


Air Compressor Data 

Belt and Pulley Calculations 

Boiler Efficiency 

Boiler Efficiency Chart for 
Notural Gas 

Boiler Heat Balances 

Capacities of Tanks 

Check Points for Air 
Compressor Maintenance April 


“Maintenance’’) 

March 132 
March 133 
March 126 


March 126 
March 129 
March 134 


Chemicals Used in Internal 
March 
March 


Treatment 

Coal and Oil Costs Compared 

Computing Oil Consumption 
When Coal Consumption Is 
Known March 

Computing Tank and Jor 
Capacities 

Condensate Load a Trap Must 
Carry 

Conversion From Head in 
Feet of Water to P.S.! 

Conversion Ratio 

Cooler Cuts Woter Bill 

Do It Now—Part V. More 
Power -o You 

Do You Know Your Plant 


March 
March 


March 

March 

March 

November 

Electricity? November 

Fiexible Metal Hose— lengths 
and Minimum Bending 
Distances 

Flow of Liquid Without a 
Meter 

Flow Velocity for Standard 
Weight Pipe 

Gallons of Water To Feed 
Boilers 

Heat Loss Through 85% 
Magnesia 

Interview Dispels Water 


March 
March 
March 
March 
March 
Treatment Mysteries September 
Is Your Piping System 
Efficient? 
Losses From Boiler Scale 
Noiseless Air Intake December 
The Normal Radiation load March 
Outdoor Solvent Drum May 
Pipes March 
Pointers on Insulation March 
Sizes for Boiler Combustion 
Chambers 


Solvent, Water Coolers im 
prove Quality, Cut Costs 


December 
March 


March 130 


November 21 


Continued on page 93 


NATIONAL CLEANER & DYER 





index to 1958 Articles — National Cleaner & Dyer 


Page 
ACCOUNTING 
Percentages 


ADVERTISING (See ‘Sales Promotion’’) 


AIR CONDITIONING (See ‘‘Ventilation’’) 


ALTERATIONS (See ‘‘Repairs'') 


ASSEMBLY 
(See “Marking and Assembly"’ 


AUSTRALIA-NEW ZEALAND 


Fresh Thinking Revitalize 


Overseas Plant 
Is There a Perfect P 


A Report on Dry 


ng Half 
way Around the Wor 


What Decentralizat 


CLAIMS 
Mailing Piece for 


CONSTRUCTION 


ltility 


Screenina 
Purpose 


dproofing 


CONSUMER EDUCATIO 
Drycleaner Boosts Industry 
Television Appeara 
Motivation and Yo 


~ustomers 


CONVEYORS AND RACKS 


Do It Now Port |. Tap the 
Sales Opportunities of 
Packaging and Delivery 

How To Cut Handling in Half 

It Takes Market Knowledge 

Lift Bar Totes Garments 

Jnusuval Rack Supports 


CUSTOMER CONTROL 


Do It Now—Part IV. Here Ar 
Check Points for You or 
Hiring-Training-Motivation 

How One Plant Increased 
Counter Sales 95 Per 

Motivation and Your 
Employees 

Tab Sheet Helps Records 


CUSTOMER RELATIONS 

Cleaner Promotes Thrift With 
Minioture Truck June 
eating Confidence Apr 
ustomer Christmas Gift Novembe 

Do It Now Part |. Tap the 

Sales Opportunities of 

ng and Delivery 

Door Alarm August 


Packag 


Electronic Control Boot? 
Speeds Drive-in Service 
Eyeglass 


A gust 
Wipers November 
Follo p on Permane 

Stains December 
it Takes Market Knowledas June 
Lost and Found November 
Map Pinpoints Migrating 
February 
March 


Customers 
Motivation and Advertising 
Motivation ond Your 
Customers March 
Motivation and Your 
Employees March 
Motivation Research Found 
Out This About Drycleaning March 


90 


Issue Page 


New Twist on Greeting Cards June 
Personalized Monthly 
alendars April 
Day Fr 
oging Up 
bile Woarnir 
Customers 
rn Old Cus 
Prospects 


March 
February 


September 


December 


DELIVERY AND DISTRIBUTION 
Distinctive Paint Job 
Do It Now Port | 


November 
Tap the 

Sales Opportunities of 

and Delivery July 

How To Manage a Multistore 


Packag ng 


October 


Operation 


DE LUXE CLEANING 
Cabinet for Fragiles 
Do It Now 


Sales Opportunities of 


Part |. Tap the 


Packaging and Delivery July 
Do It Now Part VI. 19 Side 
lines Promote More Profit December 


Planned Prestige That Pays June 


DIRECT MAIL 
Direct-Mail Appeal! Gets 

Household Volume June 
Introductory Offer November 
Motivation and Advertising March 


Your Fut 


ou vture Hangs in the 


Closet June 


DISPLAY 

Attention Getters April 

Call-Office Conversation Piece November 

Display Dramatizes Progress September 

Do It Now 
Sales Opportunities of 


Part |. Tap the 


Packaging and Delivery July 
Fashions Flank Entrance December 
Functional Fixtures Display 

Plant Promotions May 
Half-and-Half March 
Portable Display Racks July 
October 
October 


Shadow-Box Displays 
Simple Display Draws Troffic 


DRIVE-INS 

Beauty Plus Utility 

Do It Now Part | 
Sales Opportunities of 
Packaging and Delivery July 


Tap the 


Electronic Contro! Booth 
Speeds Drive-In Service 
How One Plant increased 


August 


Counter Sales 95 Percent July 
Our Cover Gir June 
Service Cart for Carhops 
Ten Square Miles of Potentia 


December 


Customers February 


DRYCLEANING 

Capacities of Drycleaning 
Tumblers 

Capacities of Drycleaning 
Washers 

The Charged System 

Do It Now 
Take a New Look at Mark 

Spotting 


Part Ill. Let's 


ing Cleaning September 
Drycleaning Solvents March 
Dye in Solvent July 
How To Manage a Multistore 
Operation 
Keep It Cool 
Kilowatt Hours To Run 


October 
December 


March 
March 
March 


Extractors 
Perc-Saving Pointers 
Petroleum Solvents 
Physical Properties of 


Synthetic Solvents March 


14 


Issue 


Retaining Shape and Luster June 
March 
March 
December 
March 


Solvent Filtration 

Solvent Tests 

Special Solvent Tanks 

Sweater Loses Texture 

Synthetic Solvent Cost 
Pointers 

Use of Activated Carbor 

What the Filter Pump 
Means to Good Cleaning 

Will New Fabric Finishes Se 
More Drycleaning? 


March 
March 


DYEING 
Do It Now Port Vi. 19 Side 
nes Promote More Profit December 28 


EMPLOYEE RELATIONS AND PERSONNEL 
Do It Now——Part IV. Here Are 
Check Points for You on 

Hiring-Training-Motivation October 
Extra Production Time Apri! 
How To Cut Direct Labor Costs October 
Motivation and Your 

Employees 
Planned Prestige That Pays June 
March 


March 


Sign Saves Time 
Your Future Hangs in the 


Closet June 


ENGINEERING (See also 


Air Compressor Data 

Belt and Pulley Calculations 

Boiler Efficiency 

Boiler Efficiency Chart for 
Notural Gas 

Boiler Heat Balances 

Capacities of Tanks 

Check Points for Air 
Compressor Maintenance April 


“Maintenance’’) 

March 132 
March 133 
March 126 


March 126 
March 129 
March 134 


Chemicals Used in Internal 
March 
March 


Treatment 

Coal and Oil Costs Compared 

Computing Oil Consumption 
When Coal Consumption Is 
Known March 

Computing Tank and Jor 
Capacities 

Condensate Load a Trap Must 
Carry 

Conversion From Head in 
Feet of Water to P.S.! 

Conversion Ratio 

Cooler Cuts Woter Bill 

Do It Now—Part V. More 
Power -o You 

Do You Know Your Plant 


March 
March 


March 

March 

March 

November 

Electricity? November 

Fiexible Metal Hose— lengths 
and Minimum Bending 
Distances 

Flow of Liquid Without a 
Meter 

Flow Velocity for Standard 
Weight Pipe 

Gallons of Water To Feed 
Boilers 

Heat Loss Through 85% 
Magnesia 

Interview Dispels Water 


March 
March 
March 
March 
March 
Treatment Mysteries September 
Is Your Piping System 
Efficient? 
Losses From Boiler Scale 
Noiseless Air Intake December 
The Normal Radiation load March 
Outdoor Solvent Drum May 
Pipes March 
Pointers on Insulation March 
Sizes for Boiler Combustion 
Chambers 


Solvent, Water Coolers im 
prove Quality, Cut Costs 


December 
March 


March 130 


November 21 


Continued on page 93 


NATIONAL CLEANER & DYER 





Cost Chart 
Temperature 
rious Pressure 
Drainage S 
re Corre 
Boiler Se 
of Valves 
rycleaning 
~ Downt me 
r-Saving P 
xt Are Yo ° 
om Tre 
FABRICS 
B ng Test 
Fibers 
rning Tests 
Fibers 
Fiber Ble 
ndling Insula 
nderweor 
jew Polyester 
Recommended 
Ranges 
Spotting Made Easy 
Fibers-Dyes-Pigment 
Table of Synthetic Fibers 
S. Mill Consumption of 
Prir pal Textile Fiber 
New Fabr Fir 


More Dryclea 


FILTRATION 


to Good Clea 


FINISHING 


Acid Fading 
Blueprint for 


Do It Now 


August 
September 
Heat-Sensit 
How One Plan 
Production 
Recommended 
Ranaes 
Steam-Line Sizes 
Why Proper T 


mportant 


FURS (See also ‘‘Sitorage’’) 

Fur Can Be a Profitable 
Sideline 

Fur Cleaning Classification 

Fur Conditioning 

Fur Storage Definition 

Glazing Chart 

GADGETS 

All Tied Up 

Chutes Speed Work 

Do It Now—Part VI. 19 Side 
lines Promote More Profit 

Easier Garment Weighing 

Handy Handle 

My Aching Back 

Shockproofing Baskets January 

Sticky-Tape Disposal July 

Storage Trays for Pins September 


HOUSEHOLD 
Call-Office Units Sell 
Sideline Service 
Deteriorated Drapes 
Direct-Mail Appeal Gets 
Household Volume June 


January 
January 


December 
September 
August 
November 


September 
September 


January, 1959 


NNNPD & 


— wD 


= OG 


convenient 


INSPECTION 


Are Your Inspectc 


Trained? 
a 


Do It Now—Part Il. Re 
appraise Yo 
and Finishing Departments August 


Inspection 
Farming Ovt ontracts May 
> 


Suspended Tape Dispenser June 


INSURANCE 

Employee Hospitalization January 
October 
September 


Falsified Insurance 
Fire Insurance 
Two Insurance Questions July 


Water Damage Insurance November 


LAUNDRY 
Bait the Hook May 
Colorful Laundry Department 
Attracts Cleaning Volume 
Do It Now—Part VI. 19 Side 
lines Promote More Profit 


August 


December 


THIS YEAR is destined to provide 
an unprecedented demand for 
water repelling. 

Be prepared to offer a superior 
service with Street’s new REP-100, 
the first non-flammable repellent 
capable of producing a 100 spray 
rating in either petroleum or syn- 
thetic solvents. 

For your convenience Street’s 
supplies a convenient dip-tank unit 
as illustrated at left. This unit 
comprises (a) a 30-gallon drum 
with rust-resistant coating for 
storage of the standing bath; (b 
a plated wire mesh basket sup- 
ported within the drum for con- 
venient immersion and draining of 
the treated fabrics; and (c) quick- 
lock cover to prevent evaporation 
when not in use. 

The complete unit is billed at a 
surprisingly low price when ordered 
with a case or more of this new 
REP-100. 

Order the new REP-100 and the 
dip-tank unit from your favorite 
jobber salesman. 


R.R. Street & Co. Inc. Chicago 
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AIR COMPRESSORS 


They Don't Gamble on Their 
Compressed Air Supply 


The New Britain Cleaning Corporation, a busy chain of Connecticut 
cleaners, use Brunner air compressors for dependable air supply. 
New Britain Cleaners’ volume demands a constant air 
supply even at maximum usage. The new Brunner constant speed 
unloader arrangement eliminates costly "start-stop” operation. 
Compressor design changes insure clean air delivery. 

The new Brunner air compressors are specially designed for 
dry cleaning and laundry equipment use . . . in sizes from 2 to 
20 H.P.; both horizontal and vertical types. 

Write for compressor recommendations in Dry Cleaning and 


Laundry use. 
~<a 


You'll find two of these 


IF YOU USE AIR, 
YOU'LL DO BETTER 
WITH BRUNNER 


5 H.P. Brunner air compres- 
sors on the job at the 
above West Main Street 
location in New Britain, 
Connecticut. 


BRUNNER DIVISION 


DUNHAM-BUSH, INC. 


WEST HARTFORD 10, CONN. 
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CALL OFFICE 


CONVEYOR 


WHITE MACHINE COMPANY, INC. 
14th St. & Lafayette Ave., Kenilworth, N. J 
Please RUSH complete information 


n your Call Office Conveyors 


Colorful descriptive catalogs 
. + + gives you all the facts 
at a glance. See your 
“White Machine’ jobber 
- . +» of mail this coupon. 
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For complete information write for Bulletin BQ, pages 9-10 
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